Building Strong Referral Partnerships with
Veterinarians

Veterinarians are at the heart of every

successful canine rehabilitation network.

When they trust your facility, understand your
methods, and see the results in their patients,
referrals begin to flow naturally. But trust isn’t
automatic—it’s cultivated through consistent
communication, professionalism, and a
shared commitment to animal well being.

If you’re looking to strengthen your
relationships with local vets and encourage
more referrals, here are several proven
strategies that make a meaningful difference.

Start With Education, Not Promotion

Veterinarians are far more likely to refer when they clearly understand how hydrotherapy works

and why it benefits their patients.

Ways to educate effectively:

1.
2.
3.

Host short, lunchtime “lunch and learn” sessions at clinics.
Offer workshops if possible or open houses to introduce the benefits.

Provide simple, evidence based handouts explaining indications, contraindications, and
expected outcomes.

Share your case studies with before and after progress summaries with your clients and
referring veterinarians.

When vets see that you’re grounded in science and safety, they feel confident sending clients your

way.

Make Collaboration Easy and Transparent

Veterinarians want to know their patients are in good hands and that they’ll be kept in the loop,
therefore building trust with them is important.

1.

Use a clear referral form that outlines the goals, medical history, and any restrictions.



2. Send progress reports after each session or at agreed upon intervals.
3. Invite vets to observe a session so they can see your protocols in action.

4. Offering to co develop treatment plans for complex cases.
The more seamless the communication, the more likely they are to refer again
Demonstrate Professionalism Through Your Facility and Processes
Your facility is a reflection of your expertise. Vets notice details.

Make sure you’re showcasing:
e Clean, well maintained equipment
e (Clear safety protocols
e Properdocumentation and intake procedures

e Staff with relevant training and certifications
A professional environment reassures vets that their patients will receive high quality care.
Highlight Your Success Stories
Real results speak louder than any marketing message.

Share stories that matter:
e Post case studies in your newsletter or social media
e Create short videos showing mobility improvements
e Askclients for testimonials you can share with referring vets

e Presentanonymized data showing average improvements in mobility, pain scores, or
recovery timelines

Vets love seeing tangible outcomes—they want to know their referrals make a difference.
Become a Resource, Not Just a Service
Position yourself as a partner in canine wellness.

You can:

e Provide post surgical support materials for clients as needed, i.e. slings, walking harnesses,
etc.



e Share research updates on hydrotherapy and it’s place in a dog’s rehab program.

e Help vets troubleshoot mobility challenges in their patients.

When you’re seen as a knowledgeable ally, referrals become a natural extension of your
relationship.

Build Personal Connections

Sometimes the simplest approach is the most effective, such as:
e dropping off a welcome package with brochures and treats
e attending local veterinary association meetings
e supporting community events

e sending handwritten thank you notes for referrals

Use good communication skills to develop credibility and let people know that they can trust you.
Conclusion

Operating as partners with your veterianarian community
is key to providing the best treatment plan.

When you position your hydrotherapy facility as a trusted
extension of a veterinarian’s care team, you create a
partnership that benefits everyone: the vet, the client,
and most importantly, the dog.
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